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Welcome to the 1st of the ‘new genera-
tion’ newsletters and to the year of our 
10th Birthday since our humble begin-
nings back in 2002! 

The newsletters will be ‘hitting the 
shelves’ every month as part of our com-
munication improvements, to keep you 
up to date with all things “Proaction”! 

2011 was a great year for us, and it would 
be criminal not to spend some time to 
look back at the highlights: 

Feb 2011: 11 PROACTION competitors in 
International competition.  We brought 
home several trophies, most notably, Mr 
Julian Andrews—Irish Open Champion! 

March 2011: Our then ‘trainee instruc-
tors’ quite literally ‘take the plunge’, 
(jumping off a 125ft building attached to a 
tiny wire and equally tiny fan!) as their 
final test to collect their instructor uni-
form & certificates (and what great addi-
tions to our team they have become!) 

April 2011: More people promoted to 2nd 
Degree black belt in TaekwonDo than 
ever before at PROACTION 

July 2011: MAtournament 2 was hosted 
by PROACTION in Northampton seeing 
over 300 competitors battle it out in a fun 
filled charity day raising over £5,500 for 
charity! 

September 2011: Mr Lawrie opens PRO-
ACTION Rushden 

October 2011:  We moved in to the first 
full time PROACTION Academy, expanding 
our  service offerings greatly 

November: First ever PROACTION Kick-
boxing Black Belt grading, with 4 Instruc-
tors achieving 2nd degree, 3 achieving 1st 
Degree and 3 further students (all from 
the same family!) achieving 1st Degree) 

AND, more Junior Black Belt Taekwon-Do 
promotions than ever before. 

QUITE A YEAR! BUT 2012 WILL BE EVEN 
BIGGER! 

In a time of general economic down-turn 
and media negativity we aim to provide a 
home of positivity and achievement, 
where achievement is equally earned and 
rewarded.  It’s all going well so far, so 
stick with us for a great journey :-) 

New Year, New Classes, 
New You! 

PROACTION boast more  Instructors 
than any other local club! 

On Sunday 8th January 2012  ‘the 
boxercise people’ are coming to the 
Proaction Academy to test a num-
ber of our Instructor team for pro-
motion as Boxercise Instructors.  
From Wednesday 11th January, 
‘Lunch time’ Boxercise classes will 
commence with our Chief Instruc-

tor, and evening and weekend 
classes will quickly follow we feel 
sure. 

Call us or speak to your Instructor to 
get involved! 

07717 116115 

Special points of interest:  

¶ Call us: 07717 116115 

¶ Email us: Enquir-

ies@MAlessons.co.uk 

¶ Visit us: www.MAlessons.co.uk 

¶ Visit our sponsors: 
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I would like to personally 
wish  very warm welcome to 
all our new students and 
families that joined us last 
month.  Please make sure 
you speak to your Instructor 
(or to me directly) should 
you have any concerns at 
any time, and please look 
out for our many class offer-
ings and family discount 
packages so that you as fam-
ily members can get involved 
to!  We hope you enjoy your 
training with us and we look 
forward to watching you de-
velop yourselves with us.  
Happy training! 

Mr. T Nicholson 

Chief Instructor 
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!!! WWW.NORTHAMPTONZUMBA.COM !!! 

BUSINESS FOCUS 

Club developments 

JANUARY 2012 

As most of you have heard already, the Zumba classes start on 
Monday 23rd January at PROACTION Academy.  This class is 
the second addition to the all new “PROACTION Fitness”. 

PROACTION Fitness will be offering several membership op-
tions (pay as you go, or pay monthly).  Obviously ‘pay monthly’ 
works better for anyone attending fitness classes more than 
once per week.  However, the pay as 
you go option allows people to come 
along to a class, pay £5 and kick start 
their fitness regime!  PROACTION 
Martial Arts members receive a 20% 
discount on this, paying just £4 per 

class on the PAYG plan. 

We will be launching the Zumba classes with a CHARITY ZUM-

BATHON on Saturday 21st January.  Please come along in loose 
clothing and boogie your way through 3 hours of fun in aid of 
charity!  All and any donations are voluntary and very wel-
come! 

To support the new classes we have also launched our new 
website—www.northamptonzumba.com—please log on, take 
a look around, watch the videos and if you have a facebook 
account, please click the ‘like’ button at the bottom left of the 
site. Classes are taken by ‘Roberto’ and we look forward to 
introducing him at the ZUMBATHON!  Be there :-) 

PROACTION Fitness 

open the doors 

Wednesday 11th January   

The academy now has a wi-fi connec-
tion for you all to enjoy your surfing 
with you tea/coffee whilst waiting for 
your family member to finish their 
class.  That said, it’s still better for you 
to take a break from the internet and 
get yourself in the hall—training! 

 

 

 

The club website overhaul is finally 
underway.  It has been a long time 
coming but 1st drafts are in, and al-
though it is still a couple of months 
from completion, this should provide 
huge improvements in terms of club 
communication with individually cre-
ated secure log-ins, and after launch we 
will commence work on increasing on-
line tutuorials and many more services 
for you! 

PROACTION become 10 years old this 
September.  We are planning a big cele-
bration day/weekend, and the students 
are working on a top secret plan/
challenge to ensure our founder and 
chief Instructor is paid back for the 10 
years of pain he has put all the students 
through!  :-)  It will involve running 
from our first club location (Wrenn 
school, W’boro’) to the academy (11.3 
miles) with 10 challenges along the way 
to complete! Please come and support! 

PROACTION have many members, with many business connec-
tions through our members and members families.  Therefore, 
we have now started the “PROACTION Business Network”.  To 
join this exclusive network, you/your business will need to 
make an exclusive offer to all PROACTION members—bringing 
you, our valued members, even more value to your member-
ship!   

In return, the business get to place a quarter page advert in 
our monthly newsletter (accessed on the web site and in print, 
by over 600 members, and only one advertisement per 
month), and also receive a reciprocal link between their web 
site, and the PROACTION website. 

All of this—FREE!  Free to you, our members, and free to the 
business’, also owned and recommended by our members! 

{ƻΣ ŀǎ ƛǘΩǎ WŀƴǳŀǊȅΣ ŀƴŘ ŦƛƴŀƴŎŜǎ ŀǊŜ ŀǘ ǘƘŜ ŦƻǊŜŦǊƻƴǘ 
of most peoples minds, the first company we are ad-
vertising is D&D ConsultantsτFinancial advisers, 
specializing in Mortgages.  Why not give them a call, 
take advantage of this exclusive offer and start sav-
ing money every month in 2012 and beyond! 
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Let us know your thoughts, not just on 
these newsletters, but on anything you 
feel necessary. 

 

We look forward to seeing you all AND 
ALL YOUR FRIENDS at the PROACTION 
ZUMBATHON on Saturday 21st January! 

Thank you. 

Your feedback is very important to us.  
Any feedback, be it positive, negative or 
anywhere in between, is always en-
couraged at PROACTION.  Please share 
feedback with your Instructor and/or 
reception and/or our schools manager 
so that we can ensure this gets fed to 
the correct place, reviewed and if nec-
essary/required action taken.  This is 
the best and the only way to ensure 
you get what you want from your ex-
perience with us! 

PROACTION have a new way for you to 
pay training fees, and save ££! 

Quite simply, if you decide to pay your 
training fees for the next 12 months in 
one lump sum before the end of Feb, 
you will receive a 10% discount!   

Speak to your Instructor if you are in-
terested! 

 

 

 

PROACTION Fitness is launched this 
month, with several membership op-
tions: 

 

PAYG: £5 PER CLASS (£4 for current 
Martial Arts members) 

1 Month Rolling Contract: £37 pcm 

12 month contract: £33 pcm 

18 month contract: £30 pcm 

No Joining fee & unlimited classes 
(currently 20+ per month) and growing 
fast! 

 

(This applies to PROACTION Fitness 
only) 

Wednesday lunch time Boxercise is up 
and running! (with Tom) 12:45 to 13:30 

Tuesday evening Boxercise will be start-
ing on Tuesday 31st Jan (with Graeme) 
18:30 to 19:25 

Saturday morning Boxercise classes will 
be starting on Saturday 4th Feb (with 
Pritesh) 09:00 to 09:55. 

Monday lunch time Zumba is starting 
Monday 23rd Jan (with Roberto) 12:30 
to 13:15 

Tuesday evening Zumba is starting 
Tuesday 24th Jan (with Roberto) 19:30 
to 20:30 

(Who will be the first to manage the 
double of Boxercise & zumba on a 
Tuesday evening?!?!?!?!) 
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Feedback & Member Input 

Special Offers / Updates 
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This would be a good place to insert a short paragraph about your or-

ganization. It might include the purpose of the organization, its mission, 

founding date, and a brief history. You could also include a brief list of 

the types of products, services, or programs your organization offers, the 

geographic area covered (for example, western U.S. or European mar-

kets), and a profile of the types of customers or members served.  

It would also be useful to include a contact name for readers who want 

more information about the organization. 

Primary Business Address 

Your Address Line 2 

Your Address Line 3 

Your Address Line 4 

BUSINESS NAME 

ganization. 

You can also use this space to remind 

readers to mark their calendars for a 

regular event, such as a breakfast meet-

ing for vendors every third Tuesday of 

the month, or a biannual charity auction. 

If space is available, this is a good place 

This story can fit 175-225 words. 

If your newsletter is folded and mailed, 

this story will appear on the back. So, 

itôs a good idea to make it easy to read 

at a glance. 

A question and answer session is a good 

way to quickly capture the attention of 

readers. You can either compile 

questions that youôve received 

since the last edition or you can 

summarize some generic questions 

that are frequently asked about 

your organization. 

A listing of names and titles of 

managers in your organization is a 

good way to give your newsletter a 

personal touch. If your organiza-

tion is small, you may want to list 

the names of all employees. 

If you have any prices of standard 

products or services, you can in-

clude a listing of those here. You 

may want to refer your readers to 

any other forms of communication 

that youôve created for your or-

to insert a clip art image or some other 

graphic. 

Back Page Story Headline 

Phone: 555-555-5555 

Fax: 555-555-5555 

E-mail: someone@example.com 

Your business tag line here. 

Weõre on the Web! 

example.com 

Caption describing picture or graphic. 

Organization  


